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New year, new hopes

The year 2016 has been satisfying for the industry. However, the industry is
optimistic about the time to come and ready embrace GST.

By Swati Deshpande

frer the sluggish business environment faced
in the previous year, the industry seems to be
satisfied with its performance in 2016. Speak-
ing on the same Tarang Jain, Managing Direc-
tor, Varroc Group says, “2016 was a turning

soint for the Indian automotive industry as

“In India cross selling of our diverse portfolio to our
key growth customers is yielding good results. The

| Negative effects of demonetisation in the current

| quarter and the implementation of GST may dampen

| results a bit towards the end of the year, however,

overall our strategy seems to be paying off"

Tarang Jain, Managing Director, Varroc Group

we saw signs of a sustainable revival in demand for the first

ime in five years” Seconding the same, D C Sharma, Gro
Chief Financial Officer, Minda Corporation says, "I am qu
plusedtomythztvnexmededourintemalbusinm arg
both in terms of the operational and financi !
For six month ending September 2016, the consolidai

-

perrormalc
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Racold Thermo as welTrcgis[crcd a double digit growth i
the year. Speaking on the same, Anil Bhamre, Head- Market:
ing, Racold Therio notes, “The year 2016 was full of chalt
lenging opportunities for us. Our industry is still at a vej
nascent stage in terms of penetration compared to other com
sumer durable goods. We continue to focus on innovation
people, distribution, reach and consumer insights which havt
helped us at a double digit growth in 2016.”

For Varroc Group, 2016 was a great year for busine
growth and the company may reach a milestone of INR 10
Billion this financial year. “Our international exterior light
ing business continued it's momentum from last year and oul
Indian businesses have benefited from the market revival if
India. Some of our key customers continue to outperforn
the market both in India and abroad resulting in sustained
growth. The shift in exterior lighting technologies to LED fo
headlamps have favoured our technology strategy to positiof
affordable LED headlamps as a viable alternative to Xenot
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lamps,” Jain shares.

Effects of demonetisation

customers. It will call in for more judi-
cious and in fact invoice wise working,
tracking and following. Every organi-
sation will have to be more judicious,
systems oriented and have tight filing/
monitoring / control systems to cope up
with GST. There will be innovations in
the way the manufacturing is conducted
Vs future requirements.”

“In India cross selling of our diverse

portfolio to our key growth customers is
yielding good results. The negative effects
of demonetisation in the current quarter
and the implementation of GST may
dampen results a bit towards the end of
the year, however, overall our strategy
seems to be paying off,” Jain says.

Even after the negative effect of the
demonetisation on the businesses, the
industry is hopeful about the future.
“It remains to be seen how long the
cash crunch due to the demonetisation
will continue, however the long term
outlook continues to be positive,” Jain

thinks.

GST: A welcomed change

Elaborating on the business environ-
ment, Jain comments, “The positive
sentiment created by the Modi govern-
ment’s business-like approach to running
the government has been a shot in the
arm for the industry. Also, the announce-
ment of various initiatives such as Make
in India and Skill India, besides the an-
nouncement of GST implementation in
April 2017 will continue to boost mar-
ket sentiments in the medium and long
term.” Bhamre adds, “2017 will see a sea
of changes being done in manufacturing
industry due to change in taxation to
GST. There will be changes in way or-
ganisations operate while working with
their vendors, agencies, suppliers and
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D CSharma, Group Chief Financial
Officer, Minda Corporation

and Racold Thermo plans to continue
to invest in R&D, innovations, brand,
distribution reach and people. “2017 is
full of challenges due to recent demon-
etisation (leading to consumers holding
money not spending), GST implementa-
tion, and trend of increasing hot weather
months across the globe and so on. We
believe in our brand, innovation and
people which we have been doing in last
so many years which should help us tide
over in 2017 too,” states Bhamre.

Looking at the future optimistically,
Jain mentions, “The global and domes-
tic shift to LED technologies in exterior
lighting will drive growth in our interna-
tional business. At home in India, there
are significant opportunities created by
the future safety and emission norms for
our Electrical and Lighting divisions and
we plan to make the most of it.”

Vg

“2017 will see a sea of
changes being done in
manufacturing industry due
to change in taxation to GST.
There will be changes in
way organisations operate
while working with their
vendors, agencies, suppliers
and customers. It will call
in for more judicious and in
fact invoice wise working,
tracking and following.

Anil Bhamre, Head- Marketing,
Racold Thermo
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100% flexibility with the VERO-S

quick-change pallet system and the R s'igﬁ" 1 tech from a family-owned company
largest modular system with more than B y
500 variations of workpiece clamping. 90% sei-upﬁmb l'adueﬂon

For automated machine loading
and unloading, and set-up in
parallel to the processing time.
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: Base plate with
pneumatic chuck VERO-S NSA plus

Clamping station
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